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IŜƭǇƛƴƎ ǘƻŘŀȅΩǎ ǊŜǘƛǊŜŜǎ
ΨaƛƴŘ ǘƘŜ ƎŀǇΩΗ



Learning Objectives

By attending this presentation, you'll be able to:

Å Identify the key challenges and opportunities for Generation X in retirement 

planning.       

ÅUnderstand how modern retirement needs are changing        

ÅRecognise the role of guarantees in flexible retirement planning.
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Question 1

WHO ARE Generation x?

A. People born after 2000

B. People Born 1980 - 2000

C. People Born 1965 ς 1980

D. People Born 1945 - 1965



Some famous gen xers

And Ψ[ƻǳƛǎŜΩ



Question 2

What Is this sound?

A. Dial Up modem

B. telephone

C. Space Invaders

D. Rewinding cassette



Generation x: Aka 
ΨǘƘŜ ƭŀǘŎƘƪŜȅ ƎŜƴŜǊŀǘƛƻƴΩ

¢ƘŜ ΨƭŀǘŎƘƪŜȅΩ ǘŀƎ ŘŜŦƛƴŜǎ [ƻǳƛǎŜΩǎ ŎƘŀǊŀŎǘŜǊΣ ǎƘŜΩǎ 
independent , resourceful , self -sufficient  and individualistic .

Her upbringing also means she values work / life balance.

External events have shaped her character to 
make her adaptable and responsive to change.

Gen Xers, like Louise, are also tech savvy.



Question 3

How many Gen X people have a written Plan for retirement?

A. 60%

B. 36%

C. 16%

D. 6%

Source: Just Group: 1,057 Gen X workers, 16-23 August 2023, Opinium survey 



{ƘŜΩǎ ǘƻƻ ƭŀǘŜ 
to benefit from 

final salary pensions; 
too early to benefit 

from auto-enrolment

{ƘŜΩǎ ǇŀǊǘ ƻŦ ǘƘŜ 
ΨǎŀƴŘǿƛŎƘ 
ƎŜƴŜǊŀǘƛƻƴΩ 

financially squeezed 
at both ends

Louise faces two key 
financial challenges

Louise needs help, to make it simpler to see 
what she has  and what that means for her future .



Question 4

How many Gen X parents have adult children (aged 18 plus) 
living with them full -time?

A. 10%

B. 25%

C. 50%

D. 60%

Source: Just Group: 1,057 Gen X workers, 16-23 August 2023, Opinium survey 



The sandwich generation: Louise is squeezed 
between elderly parents and adult children

Three in five 
gen xers 

support their 
adult children 

financially

One in ten 
support their 

parents / 
elderly relatives 

financially

Source: Opinium, Generation X, August 2023

Louise wants to feel in control ς how can we 
make it simpler so she feels confident to act?



Question 5

!ǇǇǊƻȄƛƳŀǘŜƭȅΣ Iƻǿ Ƴŀƴȅ DŜƴ · IƻƳŜƻǿƴŜǊǎ ŘƻƴΩǘ ¢Ƙƛƴƪ κ 
ƪƴƻǿ ƛŦ ǘƘŜȅΩƭƭ ōŜ ŀōƭŜ ǘƻ Ǉŀȅ ƻŦŦ ǘƘŜƛǊ ƳƻǊǘƎŀƎŜ ōŜŦƻǊŜ 
they retire?

A. 1 in 10

B. 1 in 8

C. 1 in 4

D. 1 in 2
Source: Just Group: 1,057 Gen X workers, 16-23 August 2023, Opinium survey 



MS26/1: Later Life Mortgages Market Study

Relevant for a range of parties, including:

Å Current and potential providers of lifetime and RIO 
mortgages

Å Firms who provide funding to providers

Å Intermediaries who are, or could be, involved in the 
distribution of these products

Å Consumers who could benefit from using these 
products in future

Å Existing lifetime and RIO mortgage customers 

Å Relevant industry and consumer bodies

Source: FCA March 2026



CƻǊǘǳƴŀǘŜƭȅΣ ǘƘŜǊŜΩǎ ŀ 
silver lining for louise

How should I think about this 
inheritance , what can I do with it, 
make it simpler for me to take control

Louise has an expectation that she will receive a significant 
inheritance on the death of her parents  largely fuelled by 
property wealth:

ϻнлсƪ
estimated average inheritance 
ōȅ нлптΣ ǳǇ ŦǊƻƳ ϻфмΣллл 
between 2017 to 2027

ϻрΦр trillion
estimated intergenerational 
transfers between 2017 
and 2047

Total intergenerational transfers taking place in UK
όϻ Ƴƛƭƭƛƻƴǎύ

2022 2034 2038 20472014
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Translating institutional capability 
into the household balance sheet

Celebrate 
spending

Update 
the plan

Modify the 
investment strategy

Vision, goals and 
ambitions ς live life

Optimise the household 
balance sheet

Ensure 
liquidity

Minimise 
tax

Stress test and 
manage risk



Retirement Income Advice Assessment Tool 
(RIAAT)

Essential facts 
about the client

Investment and 
retirement 
objectives

Investment risk 
profile

Knowledge and 
experience

Estimated 
expenditure 
throughout 
retirement

Current financial 
situation

Scheme 
information 
where 
appropriate



Louise needs simpler, clear, creative engagement 
to build her confidence to take the next steps

Understand the person 
not their product



Å Lifestyle and dreams

Å Family and relationships

Å Health and wellbeing

Å Legacy and impact

Å Personal fulfilment

Å Community and social connections

Å Financial comfort

Å Adaptability and flexibility 

Person not product


